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PREPERATION TO FIND RIGHT
BUSINESSES TO MARKET, AND WHAT

Who & What To Market
Find Who to Market?

,, l

What Target Niche Are You Get Phor.1e and I3_ookmark
Going to Market? Certain Websites as
Identify It! Examples for Marketing
’ (make list of 10, geographically based)

l i

By Viewing Their Info

Map Out Restaurants to

(ex. YP.com), .
Identify What Businesses Have Define Best Route for
Websites, Mobile & Possibly Marketing

(using MapRequest.html)

l
————— Start Marketing — — — — -

Apple-based (non-Flash)

v
Doc in an Excel Spreadsheet Physically go to Mapped Out
the Applicable Info Related Restaurants In Person As
to Their Website Support Shown In Step 2 (below)
v
O
Identify the Basic Mobile \__/

Webpages You Will Provide
For BASIC Setup
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START MARKETING TO BUSINESSES ON MAP

(Start Marketing)

Go into Restaurant and ask,
“Hil, Can | see the
Manager?”’

Pull your Cell Phone with
their Website to Show Them

l

Ask Manager, “Hi! Is this
your Website?”
(showing them on phone)

i

Once Agree, take phone and
pull up your Example
Website You Built

v

Show Them The Example
MOCK-UP Website

Tell Them....“I build MOBILE sites
like this. They're easy for people to
see on their phones and on tablets.

They have things like...(list a few
features).”

“Do you think this is Yes

Tell them, “OK!” Look at
Your Watch and tell them, “I
have a few more
appointments to get to
today, when's a good time
for me to drop back by and
talk to you about this?”

l

Make an Appt, then Leave to
Next Mapped Restaurant

something that would
help your business?”

Give Them Your Contact Info Incase
They Change Their Minds.

Thank Them for Their Time. Walk Out
Professionally. Go To Next Business On
List Then. Rinse & Repeat!
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i

Avg Sales are 1 out of 10
You will make so DO NOT
GET DISCOURAGED!

Stay Happy & Excited!!!!
©
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SITDOWN APPT MARKETING/SALES

Returned at Appt Time

l

(Assume You Sold The Website — Only Working Out Details)

!

Show a Sales Presentation
Goal: Get Out NOW, Work

for Next Tomorrow!
(Act Like You Made

The Sale Already)

INSTALLATION OF SITE

Ask if install their own site or
to have someone install it

Identify WHO & WHEN
to install?

Go Over All That Is Needed
By Company so You Can
Begin

Use Checklist

v

i

Show the Sample Mobile
Website

Use Subdomain to
LosRobertosTacoShop

l

Provide Price for Mobile
Website Dev & Installation

$200 - $399 Up to 3 Pages
$400 - $799 5+ Pages
(both static pgs)

Make Sure Contact Info to
Busns POC is Correct & Best
Times for Communication

l

See if they can work with the
Mobile Website Pages

Ask if Changes Wanted

l

Take Any Closing Questions

i

Provide Timeframe for Full
Product Dev & Install
(~1 wk. after all data received)

l

Ask them about the hosting
for their own site, do the

have a webmaster, etc.

|

Final Action —
How to Get
Started: Paid Today

Items, Photos/Images, Text
Writeups and move Rqd
from Business

Discuss Timing to Recieve

Begin Project

End Meeting

SAWEBSUPPORT.COM INCORPORATED PROPRIETARY

Pgdofd



	MobileWebsiteMarketingV1.vsd
	TitlePg
	Step1: Research For Marketing
	Step2: Marketing Now
	Step3: Sitdown Appt Marketing


